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FINLAND has sealed a new 
deal for over 16.2 million eu-
ro with an Israeli information 
technology (IT) company. The 
Finnish Defence Forces (FDF) 
will purchase telecommunica-
tions networking products and 
maintenance from an Israeli IT 
company ECI Telecom (ECI).

ECI HAS been building the tel-
ecommunications network 
of the FDF for more than a 
decade, creating a situation 
in which Finland can buy cer-
tain equipment and mainte-
nance only from ECI. Hence, 
ECI was awarded a no-bid 
contract by Finland.

ECI IS the main telecommu-
nications vendor for the Is-
rael Defence Forces (IDF) and 
among the world’s leading 
providers of telecommunica-
tions networking solutions.

AS IS DE rigueur for any Israe-
li company in the business of 
weapons manufacturing or 
production of IT for military 
applications, ECI white pa-
per openly proclaims: “ECI 
Telecom heads a number of 
leading companies. ECI Tele-
com and its associates are in 
a position to fulfi ll customer 
needs at every communica-
tions layer. This cooperation 
has been built through years 
of collaboration with the IDF.”

IN 2009, soon after the Israe-
li assault on the Gaza Strip, 
the IDF expressed its spe-
cial gratitude to ECI in a cer-
emony titled Magen Miluim 
(shield of the reserves).

Finland acquires Israeli military     
equipment, services for over 50 million euro

IN THE presence of the De-
fense Minister Ehud Barak, 
Chief of General Staff Lt.-Gen. 
Gabi Ashkenazi, former head 
of the Shin Bet Yaakov Per-
ry and the IDF’s chief reserve 
forces offi cer Brig. Gen. Shu-
ki Ben-Anat, the Israeli army 
honoured a select few compa-
nies that are “exemplary” in 
their “reservist-friendliness”.

SEEKING to counter what ap-
pears to be an increase in 
tension between Israeli re-
serve soldiers and their em-
ployers, the IDF has started 
an annual tradition of ac-
knowledging those employ-
ers which encourage their 
employees to serve in the IDF.

“THESE are companies which, 
through their actions, make 
it possible for their employ-

ees to complete reserve duty 
and then return to their jobs 
without any damage to their 
position or status”, an Israe-
li army spokeperson’s state-
ment formulated.

THE JERUSALEM Post inter-
viewed one of ECI’s reservist 
employees, Gur Laish. Laish 
explained that he never felt 
uncomfortable in any way 
with ECI when he had to go for 
reserve duty. “And I’ve had to 
go a lot”, Laish emphasised.

LAISH elaborated on what is 
a common occurrence in the 

Israeli society, but one that 
might strike non-Israelis as 
rather atypical, namely the 
fact that a salient feature 
of the relationship between 
employees and employers in 
Israel has to do with reserve 
duty considerations. Most 
Israeli companies have em-
ployees who are serving reg-
ularly in the reserves.

“IF IT WAS during Defensive 
Shield, the Second Leba-
non War or just now in Gaza, 
I’m a combat reservist, and 
my unit is drafted anytime 
there’s a full call-up. They’ve 
never made me feel like I was 
burdening them or some-
thing was wrong”, Laish told 
to The Jerusalem Post.

HE ALSO informed the news-
paper that ECI, one of Fin-

land’s most important Israeli 
trading partners in military 
equipment, started giving 
bonuses to those employees 
who serve more than 20 days 
per year.

ECI WAS also interviewed on 
the company’s success in the 
Magen Miluim ceremony. The 
head of ECI’s human resourc-
es department, Adi Bildner, 
stressed that ECI is a patri-
otic business endeavour: “We 
believe in professional ex-
cellence, but also in taking 
societal responsibility and 
setting excellent examples in 

Bruno Jäntti is an investigative journalist specialising in international politics.

For Israeli weapons companies, Finland has 
become a trusted trading partner.

the community”. Bildner add-
ed that “[t]he spirit of volun-
teering and love of the land 
are part of our organisation-
al culture, and we’re proud of 
our reserve soldiers and will 
continue to do whatever we 
can to support them.”

SOON after the ECI purchase, 
Finland sealed a much larg-
er deal with Fibrotex Tech-
nologies (Fibrotex), another 
Israeli private company spe-
cialising in manufactur-
ing equipment for military 
purposes.

THE MINISTRY of Defence of 
Finland will acquire what Fi-
brotex describes as advanced 
multispectral camoufl age 
systems. The total value of 
the project could reach over 
35 million euro with the fi rst 
systems to be delivered soon.

FIBROTEX, a global industry 
leader in camoufl age, con-
cealment, and deception solu-
tions, is perhaps best known 
as the IDF’s exclusive supply-
source choice for camoufl age 
items. As is to be expected, 
the company’s special rela-
tionship with the Israeli mil-
itary is a marketing tool of 
great value.

ADI BLUM, owner and CEO of 
Fibrotex, underlined that “[w]e 
take great pride in our compa-
ny’s four decade relationship as 
[the IDF’s] exclusive source for 
concealment solutions”.

COMMENTING on yet a new 
deal with the IDF in 2010, 

Blum asserted that “we val-
ue each new contract award 
as further proof of our prod-
ucts’ performance. With 
this order, we continue to 
bolster our global reputa-
tion for quality and innova-
tion backed by fi eld proven 
success.”

FOR ISRAELI weapons com-
panies, Finland has become a 
trusted trading partner.

BLUM exulted over the new 
massive deal with Finland, 
stating that “[w]e feel great 
pride to have been awarded 
this strategic project, with 
its leading-edge technical re-
quirements. The Finnish Ar-
my Material Command has 
been a valued customer of 
ours since 2006, and we are 
delighted with this award 
and committed to ensuring 
that this partnership will 
continue for years to come”.

MADE possible by Israel’s 
nearly half-century long oc-
cupation of the Palestinian 
territories, Israel has been 
able to augment its military-
industrial complex, in rela-
tive terms, to a magnitude 
unprecedented in the world. 
In Israel, the mesh comprised 
of the state’s military appa-
ratus, related government 
branches and the domestic 
military industry is a unique 
entity for it has evolved un-
der unique circumstances.

ANNUALLY, the German re-
search institute Bonn 
International Center for Con-

version produces an authori-
tative study on the state and 
trajectories of militarisation 
around the globe. Titled Glob-
al Militarisation Index, the 
study measures the relative 
importance of a state’s mili-
tary to the society as a whole.

IN THE GLOBAL Militarisa-
tion Index, the Middle East is 
ranked as the most militarised 
region. Israel, however, is con-
sistently ranked as the most 
militarised country in the en-
tire world. Under these cir-
cumstances, Israel has been 
able to increase its occupa-
tion-powered military exports 
to extraordinary heights.

THE YEAR 2010 provides an il-
lustrative example. The GDPs 
of Finland and Israel are al-
most identical, that of Fin-
land being slightly bigger. In 
2010, the total Finnish arms 
exports in 2010 were 58 mil-
lion euro. The same year, Is-
rael exported weaponry and 
military equipment for 5.5 
billion euro.

THE ISRAELI arms exports 
alone were more than twice 
the size of the entire military 
budget of Finland.

BY CONTINUED new deals 
that the Ministry of Defence 
of Finland keeps sealing with 
Israeli weapons companies, 
Finland ends up directly prof-
iting the very companies that 
benefi t from both the Israe-
li occupation of Palestinian 
territories as well as Israel’s 
other war efforts.


